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As director of Marketing
and Communications
for University Advance-

ment, the fundraising arm of
Simon Fraser University in
Burnaby, British Columbia,
Erica Branda has a good under-
standing of the benefits of phi-
lanthropy. But it wasn’t until
her mother-in-law died last
year that she fully grasped the
value of planned giving.

Ms. Branda’s mother-in-
law, Barbara Ferrier, was a pro-
fessor at McMaster University
in Hamilton, Ontario, for more
than 35 years and director of
the arts and science program.
She left her estate to her two
sons. She had an insurance pol-
icy to cover capital gains tax,
but no planned giving compo-
nent in her will.

“My mother-in-law loved
McMaster, and it would have
given her a lot of pleasure to
have left a legacy to the univer-
sity,” says Ms. Branda. “Had
she sought the advice of an
independent estate planner,
I’m sure she would have struc-
tured her will differently. She
would have been able to leave
a bequest to the university and
provide for her sons.”

Ms. Branda says her moth-
er-in-law’s experience illus-
trates the importance of not
depending on only one advisor
for all aspects of estate plan-
ning.

Susan Mullin, chair of the
Canadian Government Rela-
tions Committee of the Associ-
ation of Fundraising Profes-
sionals and vice president of
development at York Universi-
ty Foundation in Toronto, says
many people who are modest
givers don’t realize how much
more they could contribute
through planned giving.

“By planning ahead and
leaving bequests to charities of
their choice, there are real
opportunities for people to
have an impact far beyond
what they ever thought possi-
ble in their lifetimes,” says Ms.
Mullin.

The growth in popularity of
planned giving is compelling
charities to become more
sophisticated in their under-
standing not only of financial
planning and wealth manage-
ment, but also of donors’ inten-
tions.

Community Foundations
of Canada (CFC) president

and CEO Monica Patten says
donors who have gone to the
trouble to plan their giving
want to know that their gifts
will have an impact in the com-
munity.

“For community founda-
tions, that means being
accountable not only for how
the gift is invested, but also
what its impact is on the com-
munity. We have to ask if we
are addressing the issues that
really matter in our communi-
ties and if we are working col-
laboratively with other philan-
thropic organizations to
achieve common goals,” says
Ms. Patten.

As the oldest community
foundation in Canada, the
Winnipeg Foundation is well
versed in planned giving
strategies. CEO Rick Frost
says his organization is seeing
a rise in what he calls “collec-
tive activity.”

“For example, families are
getting together and setting up
inter-generational planned giv-
ing programs, and instead of
simply leaving us money in a
will, people are creating funds
while they are still living so
that they can see the impact of

their gift,” he says.
A challenge facing chari-

ties, notes Ms. Mullin, is their
need to communicate the
opportunities to potential
donors by engaging them early
and often.

“Many charities are gov-
erned by volunteer boards that
are reluctant to invest the
resources for outreach that
may not show significant
returns for many years. It’s an
understandable dilemma, but
should not become an obstacle
to the development of long-
term fundraising strategies,”
says Ms. Mullin.

Ken Ramsay, president
and CEO of Toronto-based
Legacy Leaders Inc., a leading
provider of gift planning prod-
ucts and services for non-profit
organizations throughout
North America, says there is
massive potential to grow
planned giving in Canada.

“Research has shown that a
third to half the population has
a propensity to make a gift of
assets to a charity, and with the
value of the average bequest in
Canada currently around
$30,000, we are looking at
hundreds of millions, if not bil-

lions, of dollars in potential
gifts.”

The challenge, says Mr.
Ramsay, is to mobilize the
potential. “Between five and
six per cent of people currently
die with a charity in their wills,
but as many as 15 per cent of
those we speak to say they
would like to do so in future –
and the research indicates even
higher potential numbers. We
need to convert the intention
into action.”

Lois Flemming, director of
Major Gifts and Planned Giv-
ing for The Salvation Army in
Canada, knows all about con-
verting intentions into actions
when it comes to fundraising.
As the largest non-governmen-
tal direct provider of social
services in the country, The
Salvation Army needs to raise
29 per cent of its $500 million
annual operating budget
through public donations.

“Planned giving makes up
30 to 35 per cent of that total, so
it’s extremely important to the
success of our fundraising
efforts and our ability to pro-
vide practical help and hope to
vulnerable individuals and fam-
ilies,” says Ms. Flemming.

ETHICS IN FUNDRAISING Donors should expect the

highest standards, writes PAULETTE MAEHARA, CEO & President,

Association of Fundraising Professionals. PG2

COMMUNITY FOUNDATIONS
Community foundations play an integral role

in a healthy society. PG5

RESEARCH DIVIDENDS Canada’s cancer research

efforts face funding shortfalls, writes DR. MICHAEL WOSNICK,

Executive Director, National Cancer Institute of Canada. PG6INSIDE:

New vehicle eases burden, helps donors direct gifts

give w sely

Donor Advised Funds

“By planning

ahead and leaving

bequests to

charities of their

choice, there are

real opportunities

for people to have

an impact far

beyond what they

ever thought

possible in their

lifetimes.”

–Susan Mullin,
Chair, Canadian Government
Relations Committee,
Association of Fundraising
Professionals

Tax changes encourage planned giving
Capital Gains Tax Elimination

The elimination by the
federal government last
year of capital gains tax

on appreciated securities
donated to registered charities
has made this type of planned
giving even more attractive
from a tax perspective.

And with Canadians sitting
on stock with potential capital
gains of nearly one trillion dol-
lars at the end of 2006 accord-
ing to Statistics Canada, the
upside for both taxpayers and

charities appears to be signifi-
cant.

However, Jamie Golombek,
vice-president Taxation and
Estate Planning at AIM Tri-
mark Investments in Toronto,
says many donors are still over-
looking appreciated securities
as a vehicle for donations to
charities.

“I still see tax returns that
show cash donations to regis-
tered charities and the sale of
appreciated securities on which

capital gains tax is being paid.
Some people are just not put-
ting two and two together,” he
says.

Nevertheless, Mr.
Golombek says the elimination
of capital gains tax on the
donation of appreciated securi-
ties to registered charities has
had a significant impact on
planned giving.

“Most major charities now

See Tax changes PG4

While private founda-
tions have long been
perceived as a pre-

serve of the mega-rich, there is
a vehicle available to philan-
thropists with relatively modest
means who want similar active
involvement in how their
donations are invested in the
community.

Donor advised funds are
gaining popularity across
Canada because they are sim-
ple to set up, allow donors to

be actively involved in the
causes they support, and make
a real difference in the commu-
nities they benefit.

Typically, donor advised
funds are established through
local community foundations,
which have the knowledge of
their communities and grant-
making expertise to assist
donors in addition to taking on
the administrative and legal
process.

Barbara McInnes, presi-

dent and CEO of the Commu-
nity Foundation of Ottawa,
says a donor advised fund is far
easier and faster to establish
than a private foundation and
entails no startup costs.

“Starting up a private foun-
dation requires the donor to
create a new organization,
establish a board of trustees,
obtain registered charitable sta-
tus from Canada Revenue

See Donor Fund PG4
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YORK
TO THE
POWER
OF 50

Redefine the possible today
for future generations
A gift to York University is one of the most powerful investments in the future you can make.

Redefine the possible by supporting research, teaching and students
through your estate, insurance and other planned giving vehicles.
Call 416-650-8210, email legacy@yorkfoundation.yorku.ca or visit
yorku.ca/foundation.
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Paulette Maehara,
CFRE, CAE, CEO & President,
Association of Fundraising
Professionals

As the CEO of the
world’s largest associa-
tion of fundraising pro-

fessionals, I am grateful for the
time, talent and treasure of all
the donors and volunteers at
the heart of Canada’s non-
profit sector. Philanthropy is
defined as the love of
humankind, and there is no
greater gift than the ultimate
gift – the planned gift.

If you’ve made a planned
gift or are thinking about mak-
ing a planned gift, you’re aware
of one of the most exciting
charitable gift opportunities
around. After all, planned gifts
benefit everyone while provid-
ing special help over time for
charitable organizations.

For starters, the charity
receives a significant contribu-
tion that it can use to further its
mission. The people who rely

on the charity’s services will
benefit from the expanded and
enhanced programs the charity
can now provide through the
gift. And the donor not only
experiences the euphoria of
making important gift that will
help others, but also typically
has some input over the man-
agement of the principal of the
gift during the donor’s lifetime.

These types of gifts are
quite attractive now because
Canadians are amassing con-
siderable amounts of wealth in
ways other than cash: land,

stock and other property, for
example. Planned giving is a
great vehicle for donating these
types of property, and donors
can make a lasting impact on
their communities through
planned gifts.

Not all planned giving
opportunities are alike, and
some situations that sound too
good to be true just might be.
Be careful of tax shelter gifting
arrangements, which often
promise donors tax savings
greater than the cost of partici-
pation in the scheme, thus
allowing them to “profit” from
donating to a charity. Promi-
nent examples of such schemes
are leveraged cash donations
and buy-low, donate-high
schemes.

These tax shelter gifting
arrangements provide little or
no benefit to the charities
involved or to the people who
depend on their services.
Instead, many of these arrange-
ments exploit a registered char-
ity’s receipting privileges so
participants can reap ill-gotten

and undeserved gains. The
Canada Revenue Agency is
cracking down on these
arrangements, and all legiti-
mate charities should applaud
their actions and encourage the
federal government to supply
the agency with additional
resources to ensure fraudulent
organizations are punished.
Simply put, investing in a tax
shelter scheme is not “planned
giving.”

Donors should insist not
only that charities act within
legal limits, but also strive to
abide by the highest ethical
standards. The most precious
resources a charity has are its
name and reputation, and
involvement with a tax shelter
– or any other sort of unethical
arrangement or behaviour –
can lead to a significant drop in
public trust and confidence –
not just for the particular chari-
ty involved, but for the entire
sector.

What sort of standards
should charities be abiding by?
What should donors be looking
for as they investigate charita-
ble planned giving options? In
1963, the Association of
Fundraising Professionals

(AFP) established the highest
standards for ethics in fundrais-
ing. Today, the AFP Code of
Ethical Principles and Stan-
dards of Professional Practice is
widely accepted as the leading
guide to best practices in
fundraising. It has served as the
basis for countless other
fundraising and charity codes
around the world, including
several in Canada. AFP mem-
bers in Canada, of which there
are more than 3,000, are
required annually to sign the
code, which is the only
enforced set of fundraising
standards in the sector.

Reviewing the code should
provide donors with a good
idea of the sorts of standards
that charities should be striving
for. Before you give, ask if the
charity representative with
whom you are dealing is an
AFP member. In addition, AFP
and other organizations also
developed A Donor Bill of
Rights, which spells out for
donors what they should
expect of charities when they
make a contribution. Did you
know that donors should ask
for – and should expect to have
access to – a charity’s most

recent financial statements? Or
that receiving proper acknowl-
edgement and recognition of a
gift is essential to the whole
concept of philanthropy? A
Donor Bill of Rights has been
endorsed by thousands of
organizations in Canada and
around the world and used by
countless donors. Feel free to
view and print out a copy at
www.afpnet.org/ethics.

Ethics is the cornerstone of
fundraising and philanthropy.
Without ethics, and the public
trust it creates, charitable giving
is simply not possible. Planned
giving, as beneficial as it is to all
parties involved, would not be
possible without careful and
consistent stewardship of your
planned gift. This is why those
of us involved in the fundrais-
ing profession and the charita-
ble sector focus on establishing
and abiding by the highest pos-
sible standards.

Even as you make your
planned gift and experience the
true joy of philanthropy – “the
love of humankind” – you’ll
know that your gift is being
used in an ethical manner that
will benefit your community.
Thank you!

Expect the highest standards
Ethics in fundraising

give wisely

Paul Marcus,
President and CEO, York University Foundation

In March 2007, the founding president of the York University Foundation
became the second Canadian ever to receive the Association of
Fundraising Professionals International’s prestigious Community Coun-
selling Service Award for Outstanding Fundraising Professional.

The York team has implemented an innovative model for university

fundraising in Canada. In the past five years, revenue and pledges have
more than doubled, and the number of donors has increased by more
than 70 per cent.

“It’s a great honour to be part of the charitable sector,” says Mr.
Marcus. “It’s so rewarding to see what a difference philanthropy can
make to an institution and the community.”

York recently launched the “York to the Power of 50” fundraising
campaign to celebrate the university’s 50th anniversary in 2009. The
campaign aims to raise $200 million and already has $125 million
towards its goal.

Likemany Canadian post-
secondary educational
institutions, Montreal’s

Concordia University strives to
convert loyal supporters into
committed donors as part of its
planned giving program.

While grateful for dona-
tions from thousands of alumni
and friends each year, Concor-
dia is looking for new ways to
promote planned or deferred
giving by emphasizing its lega-
cy value to the university and
tax benefit to donors.

Concordia’s director of
Planned Giving, Alex Carpini,
says a new innovation is to
offer donors executors for their
estates.

“With the nuclear family

disappearing and family
finances becoming quite com-
plicated, it can take up to two
years to wrap up an estate –
and it can be even more diffi-
cult if the executor is a relative
who is not living in Canada,
which is the case with many
families,” says Mr. Carpini.

So Concordia is developing
an offering that Mr. Carpini
says is innovative and is value-
added for donors who wish to
include the university in their
planned giving. Concordia’s
Planned Giving Committee
will work with donors to sug-
gest the wording of their
bequest and demystify the tax
implications – which is often
the biggest stumbling block

when it comes to winding up
the estate – so that their inten-
tions are adhered to.

“We know how important it
is for benefactors to be assured
that their gift will be used for
their intended purposes, so we
make sure the text of the
bequest is accurate. With the
support of alumni who are
lawyers, notaries and financial
planners, we are able to get the
best available advice at a frac-
tion of the usual cost. We have
150,000 alumni. It’s a very big
pool to draw on,” says Mr.
Carpini.

Concordia has already
implemented aspects of the
new program and is continuing
to develop it, he says.

Deepened commitment

Princess Margaret

Concordia

This report was produced by RandallAnthony Communications Inc. (www.randallanthony.com) in conjunction with the advertising department of The Globe
and Mail. It did not involve The Globe’s reporting or editing staff. Richard Deacon, National Business Development Manager, rdeacon@globeandmail.com.

Donors transcend from ordinary to extraordinary
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you can help
conquer cancer
with a gift in your will Princess Margaret Hospital

is Canada's cancer research
hospital. We are world
leaders in cancer research,
education and treatment. And
because everything is under
one roof, cancer patients
benefit immediately from
research.

Your bequest to help fight
cancer may be the most
significant charitable
gift you ever make. So make
sure it counts. Find out how
you can be remembered for
a legacy of helping to
conquer cancer.

For information about
bequests and other ways to
plan your gift, please call or

write:
The Princess Margaret
Hospital Foundation
Planned Giving Office
610 University Avenue,

Toronto, Ontario M5G 2M9
Phone 416.946.2295 Fax

416.946.6563
legacy@pmhf.ca
www.pmhf.ca

Planned Giving: Make a Difference Today!
Contact: Alex Carpini, Director, Planned Giving
Office of Advancement &Alumni Relations
Concordia University
514-848-2424 ext. 8945
alex.carpini@concordia.ca
giving.concordia.ca/plan

Let the leaders of tomorrow show
you what a true return on investment
looks like!

You can help deserving students reach
their full potential at Concordia University.

Seed Money
Bears Fruit



For a copy of our free Will Planning Guide,
call the Canadian Cancer Society or visit www.cancer.ca

BC/Yukon: Toni Andreola 1 800 663-2524 ext. 293

Alberta/NWT: Wanda Baranitsky 1 800 261-2262

Saskatchewan: Arlene Dickson, MSC 1 877 977-4673

Manitoba: Brenda Zielke 1 888 532-6982 ext. 234

Ontario: Gina Eisler, CFRE 1 800 268-8874 ext. 2301

Quebec: Gerard Briand 1 514 255-5151 ext. 2603

Nova Scotia: Gerry Backs, MA, CFRE 1 800 639-0222

New Brunswick: Cecil Kerfont 1 506 634-6272

Prince Edward Island: Connie MacDonald 1 866 566-4007

Newfoundland/Labrador: Peter Dawe 1 888 753-6520

Future generations
never feared cancer.

Your gift helped make it happen.

Please consider a gift in your will.
Anyone can make a legacy gift.
Your commitment, whatever its size,
will help make cancer history.



Agency and report regularly.Agency and report regularly.Agency and report regularly.Agency and report regularly.
That’s not the case with aThat’s not the case with aThat’s not the case with aThat’s not the case with a
donor advised fund,” she says.donor advised fund,” she says.donor advised fund,” she says.donor advised fund,” she says.

The community founda-The community founda-The community founda-The community founda-
tion staff maintains the fundtion staff maintains the fundtion staff maintains the fundtion staff maintains the fund
and is responsible for reportingand is responsible for reportingand is responsible for reportingand is responsible for reporting
and administrative functionsand administrative functionsand administrative functionsand administrative functions
and the monitoring of grants.and the monitoring of grants.and the monitoring of grants.and the monitoring of grants.

“This is our most popular“This is our most popular“This is our most popular“This is our most popular
type of fund and is often usedtype of fund and is often usedtype of fund and is often usedtype of fund and is often used

by individuals, families or cor-by individuals, families or cor-by individuals, families or cor-by individuals, families or cor-
porations as an alternative toporations as an alternative toporations as an alternative toporations as an alternative to
establishing a separate founda-establishing a separate founda-establishing a separate founda-establishing a separate founda-
tion,” says Ms. McInnes.tion,” says Ms. McInnes.tion,” says Ms. McInnes.tion,” says Ms. McInnes.

To set up a donor advisedTo set up a donor advisedTo set up a donor advisedTo set up a donor advised
fund, the donor establishes afund, the donor establishes afund, the donor establishes afund, the donor establishes a
named endowment under thenamed endowment under thenamed endowment under thenamed endowment under the
umbrella of a communityumbrella of a communityumbrella of a communityumbrella of a community
foundation with terms of refer-foundation with terms of refer-foundation with terms of refer-foundation with terms of refer-
ence customized to theence customized to theence customized to theence customized to the
donor’s needs. The donordonor’s needs. The donordonor’s needs. The donordonor’s needs. The donor
receives an immediate taxreceives an immediate taxreceives an immediate taxreceives an immediate tax
receipt for contributions to thereceipt for contributions to thereceipt for contributions to thereceipt for contributions to the

fund, but retains the right tofund, but retains the right tofund, but retains the right tofund, but retains the right to
provide advice and recom-provide advice and recom-provide advice and recom-provide advice and recom-
mendations on grants mademendations on grants mademendations on grants mademendations on grants made
from the fund.from the fund.from the fund.from the fund.

Kathleen Weil, presidentKathleen Weil, presidentKathleen Weil, presidentKathleen Weil, president
and CEO of the Communityand CEO of the Communityand CEO of the Communityand CEO of the Community
Foundation of Greater Mon-Foundation of Greater Mon-Foundation of Greater Mon-Foundation of Greater Mon-
treal, says donors can choosetreal, says donors can choosetreal, says donors can choosetreal, says donors can choose
their level of involvement intheir level of involvement intheir level of involvement intheir level of involvement in
the fund, which can also varythe fund, which can also varythe fund, which can also varythe fund, which can also vary
over time depending on otherover time depending on otherover time depending on otherover time depending on other
commitments.commitments.commitments.commitments.

“For example, a donor can“For example, a donor can“For example, a donor can“For example, a donor can

instruct us to provide grants toinstruct us to provide grants toinstruct us to provide grants toinstruct us to provide grants to
specific charities on an ongo-specific charities on an ongo-specific charities on an ongo-specific charities on an ongo-
ing basis, or choose differenting basis, or choose differenting basis, or choose differenting basis, or choose different
beneficiaries every year, orbeneficiaries every year, orbeneficiaries every year, orbeneficiaries every year, or
more frequently. They can alsomore frequently. They can alsomore frequently. They can alsomore frequently. They can also
sit down with us to get advicesit down with us to get advicesit down with us to get advicesit down with us to get advice
based on our knowledge of thebased on our knowledge of thebased on our knowledge of thebased on our knowledge of the
community’s needs, or askcommunity’s needs, or askcommunity’s needs, or askcommunity’s needs, or ask
other advisors to work with usother advisors to work with usother advisors to work with usother advisors to work with us
to determine the best use ofto determine the best use ofto determine the best use ofto determine the best use of
their funds,” says Ms. Weil.their funds,” says Ms. Weil.their funds,” says Ms. Weil.their funds,” says Ms. Weil.

In December last year, theIn December last year, theIn December last year, theIn December last year, the
Community Foundation ofCommunity Foundation ofCommunity Foundation ofCommunity Foundation of
Greater Montreal received anGreater Montreal received anGreater Montreal received anGreater Montreal received an
anonymous donation ofanonymous donation ofanonymous donation ofanonymous donation of
$24 million to set up a donor$24 million to set up a donor$24 million to set up a donor$24 million to set up a donor
advised fund.advised fund.advised fund.advised fund.

“It was a gift from a man“It was a gift from a man“It was a gift from a man“It was a gift from a man
who loves Montreal and want-who loves Montreal and want-who loves Montreal and want-who loves Montreal and want-
ed his contribution to have aed his contribution to have aed his contribution to have aed his contribution to have a
real and lasting impact on ourreal and lasting impact on ourreal and lasting impact on ourreal and lasting impact on our
city,” says Ms. Weil. “When hecity,” says Ms. Weil. “When hecity,” says Ms. Weil. “When hecity,” says Ms. Weil. “When he
discovered he could create hisdiscovered he could create hisdiscovered he could create hisdiscovered he could create his
own endowment fund throughown endowment fund throughown endowment fund throughown endowment fund through
our community foundation, heour community foundation, heour community foundation, heour community foundation, he
said he had found an ideal waysaid he had found an ideal waysaid he had found an ideal waysaid he had found an ideal way
to fulfil his desire to help theto fulfil his desire to help theto fulfil his desire to help theto fulfil his desire to help the
community.”community.”community.”community.”

She says the donor wasShe says the donor wasShe says the donor wasShe says the donor was
impressed by the fact that hisimpressed by the fact that hisimpressed by the fact that hisimpressed by the fact that his
gift would keep on giving togift would keep on giving togift would keep on giving togift would keep on giving to
the community long after hethe community long after hethe community long after hethe community long after he
was gone. “For many years towas gone. “For many years towas gone. “For many years towas gone. “For many years to
come, all kinds of organiza-come, all kinds of organiza-come, all kinds of organiza-come, all kinds of organiza-

tions will still be benefitingtions will still be benefitingtions will still be benefitingtions will still be benefiting
from this donor’s vision andfrom this donor’s vision andfrom this donor’s vision andfrom this donor’s vision and
generosity. It’s a gift to ourgenerosity. It’s a gift to ourgenerosity. It’s a gift to ourgenerosity. It’s a gift to our
entire city.”entire city.”entire city.”entire city.”

The donor is working withThe donor is working withThe donor is working withThe donor is working with
the foundation to determine histhe foundation to determine histhe foundation to determine histhe foundation to determine his
fund’s focus, which includesfund’s focus, which includesfund’s focus, which includesfund’s focus, which includes
arts and culture, education,arts and culture, education,arts and culture, education,arts and culture, education,
social and humanitarian causes.social and humanitarian causes.social and humanitarian causes.social and humanitarian causes.

“He considered starting his“He considered starting his“He considered starting his“He considered starting his
own foundation, but did notown foundation, but did notown foundation, but did notown foundation, but did not
want the administrative respon-want the administrative respon-want the administrative respon-want the administrative respon-
sibilities. He liked the fact thatsibilities. He liked the fact thatsibilities. He liked the fact thatsibilities. He liked the fact that
his gift would be administeredhis gift would be administeredhis gift would be administeredhis gift would be administered
by our foundation and he couldby our foundation and he couldby our foundation and he couldby our foundation and he could
still guide his fund over time,”still guide his fund over time,”still guide his fund over time,”still guide his fund over time,”
says Ms. Weil.says Ms. Weil.says Ms. Weil.says Ms. Weil.
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have mechanisms in place tohave mechanisms in place tohave mechanisms in place tohave mechanisms in place to
take care of all the administra-take care of all the administra-take care of all the administra-take care of all the administra-
tive aspects of securities dona-tive aspects of securities dona-tive aspects of securities dona-tive aspects of securities dona-
tions, and we are hearingtions, and we are hearingtions, and we are hearingtions, and we are hearing
reports that tens of millions ofreports that tens of millions ofreports that tens of millions ofreports that tens of millions of
dollars in appreciated securi-dollars in appreciated securi-dollars in appreciated securi-dollars in appreciated securi-
ties are flowing into registeredties are flowing into registeredties are flowing into registeredties are flowing into registered
charities as a result,” he says.charities as a result,” he says.charities as a result,” he says.charities as a result,” he says.

In this year’s federal budg-In this year’s federal budg-In this year’s federal budg-In this year’s federal budg-
et, the capital gains tax exemp-et, the capital gains tax exemp-et, the capital gains tax exemp-et, the capital gains tax exemp-
tion was extended to appreciat-tion was extended to appreciat-tion was extended to appreciat-tion was extended to appreciat-
ed securities donated to privateed securities donated to privateed securities donated to privateed securities donated to private
foundations, which furtherfoundations, which furtherfoundations, which furtherfoundations, which further
broadened the scope ofbroadened the scope ofbroadened the scope ofbroadened the scope of
planned giving, says Mr.planned giving, says Mr.planned giving, says Mr.planned giving, says Mr.
Golombek.Golombek.Golombek.Golombek.

“There is certainly a grow-“There is certainly a grow-“There is certainly a grow-“There is certainly a grow-
ing awareness of the tax bene-ing awareness of the tax bene-ing awareness of the tax bene-ing awareness of the tax bene-
fits of charitable donations,” hefits of charitable donations,” hefits of charitable donations,” hefits of charitable donations,” he

says. “I do a lot of publicsays. “I do a lot of publicsays. “I do a lot of publicsays. “I do a lot of public
speaking on tax issues, andspeaking on tax issues, andspeaking on tax issues, andspeaking on tax issues, and
increasingly I’m asked ques-increasingly I’m asked ques-increasingly I’m asked ques-increasingly I’m asked ques-
tions about the tax implica-tions about the tax implica-tions about the tax implica-tions about the tax implica-
tions of philanthropy and giv-tions of philanthropy and giv-tions of philanthropy and giv-tions of philanthropy and giv-
ing.”ing.”ing.”ing.”

Karen Karpuk, principalKaren Karpuk, principalKaren Karpuk, principalKaren Karpuk, principal
consultant with Inspired Phil-consultant with Inspired Phil-consultant with Inspired Phil-consultant with Inspired Phil-
anthropy, a Calgary-basedanthropy, a Calgary-basedanthropy, a Calgary-basedanthropy, a Calgary-based
consultancy that specializes inconsultancy that specializes inconsultancy that specializes inconsultancy that specializes in
planned giving, says the elimi-planned giving, says the elimi-planned giving, says the elimi-planned giving, says the elimi-

nation of capital gains tax onnation of capital gains tax onnation of capital gains tax onnation of capital gains tax on
gifts of publicly traded securi-gifts of publicly traded securi-gifts of publicly traded securi-gifts of publicly traded securi-
ties was a major win for Cana-ties was a major win for Cana-ties was a major win for Cana-ties was a major win for Cana-
dian philanthropy and a bigdian philanthropy and a bigdian philanthropy and a bigdian philanthropy and a big
benefit to taxpaying donors.benefit to taxpaying donors.benefit to taxpaying donors.benefit to taxpaying donors.

“Some people may not“Some people may not“Some people may not“Some people may not
know that stock options areknow that stock options areknow that stock options areknow that stock options are
also exempt from capital gains,also exempt from capital gains,also exempt from capital gains,also exempt from capital gains,
which is all the more signifi-which is all the more signifi-which is all the more signifi-which is all the more signifi-
cant here in Alberta where thecant here in Alberta where thecant here in Alberta where thecant here in Alberta where the
oil and gas booms meansoil and gas booms meansoil and gas booms meansoil and gas booms means
many people hold valuablemany people hold valuablemany people hold valuablemany people hold valuable
options – and that can meanoptions – and that can meanoptions – and that can meanoptions – and that can mean
significant tax benefits if thesignificant tax benefits if thesignificant tax benefits if thesignificant tax benefits if the
options are donated to chari-options are donated to chari-options are donated to chari-options are donated to chari-

ty,” says Ms. Karpuk.ty,” says Ms. Karpuk.ty,” says Ms. Karpuk.ty,” says Ms. Karpuk.
For example, in Alberta aFor example, in Alberta aFor example, in Alberta aFor example, in Alberta a

gift of appreciated stock orgift of appreciated stock orgift of appreciated stock orgift of appreciated stock or
options could qualify for a taxoptions could qualify for a taxoptions could qualify for a taxoptions could qualify for a tax
credit of 50 per cent of thecredit of 50 per cent of thecredit of 50 per cent of thecredit of 50 per cent of the
value of the donation. Ms.value of the donation. Ms.value of the donation. Ms.value of the donation. Ms.
Karpuk says people consider-Karpuk says people consider-Karpuk says people consider-Karpuk says people consider-
ing a donation of stock oring a donation of stock oring a donation of stock oring a donation of stock or
options should seek adviceoptions should seek adviceoptions should seek adviceoptions should seek advice
from a financial or tax plannerfrom a financial or tax plannerfrom a financial or tax plannerfrom a financial or tax planner
to ensure they receive the max-to ensure they receive the max-to ensure they receive the max-to ensure they receive the max-
imum benefit.imum benefit.imum benefit.imum benefit.

Lois Flemming, director ofLois Flemming, director ofLois Flemming, director ofLois Flemming, director of
Major Gifts and Planned Giv-Major Gifts and Planned Giv-Major Gifts and Planned Giv-Major Gifts and Planned Giv-
ing for The Salvation Army ining for The Salvation Army ining for The Salvation Army ining for The Salvation Army in

Canada, says since the elimina-Canada, says since the elimina-Canada, says since the elimina-Canada, says since the elimina-
tion of capital gains tax, hertion of capital gains tax, hertion of capital gains tax, hertion of capital gains tax, her
organization has seen a sixfoldorganization has seen a sixfoldorganization has seen a sixfoldorganization has seen a sixfold
increase in the volume of secu-increase in the volume of secu-increase in the volume of secu-increase in the volume of secu-
rities donations and close to arities donations and close to arities donations and close to arities donations and close to a
fivefold increase in value.fivefold increase in value.fivefold increase in value.fivefold increase in value.

“We have marketed this“We have marketed this“We have marketed this“We have marketed this
option to donors and prospec-option to donors and prospec-option to donors and prospec-option to donors and prospec-
tive donors and it’s made ative donors and it’s made ative donors and it’s made ative donors and it’s made a
dramatic difference to ourdramatic difference to ourdramatic difference to ourdramatic difference to our
fundraising efforts. It is a greatfundraising efforts. It is a greatfundraising efforts. It is a greatfundraising efforts. It is a great
example of how governmentexample of how governmentexample of how governmentexample of how government
policy can make a positive dif-policy can make a positive dif-policy can make a positive dif-policy can make a positive dif-
ference to the charitable sec-ference to the charitable sec-ference to the charitable sec-ference to the charitable sec-
tor,” says Ms. Flemming.tor,” says Ms. Flemming.tor,” says Ms. Flemming.tor,” says Ms. Flemming.

Tax changesTax changesTax changesTax changes from PG1from PG1from PG1from PG1

Capital gains tax eliminationCapital gains tax eliminationCapital gains tax eliminationCapital gains tax elimination

Donor FundDonor FundDonor FundDonor Fund from PG1from PG1from PG1from PG1

Endowment offers customized solutionEndowment offers customized solutionEndowment offers customized solutionEndowment offers customized solution

Bruce Ball, CA,Bruce Ball, CA,Bruce Ball, CA,Bruce Ball, CA,
Tax Partner, BDO Dunwoody LLPTax Partner, BDO Dunwoody LLPTax Partner, BDO Dunwoody LLPTax Partner, BDO Dunwoody LLP
in Torontoin Torontoin Torontoin Toronto

MMMM ore and more, theore and more, theore and more, theore and more, the
term “planned giv-term “planned giv-term “planned giv-term “planned giv-
ing” is referred to ining” is referred to ining” is referred to ining” is referred to in

articles and promotional mate-articles and promotional mate-articles and promotional mate-articles and promotional mate-
rial from charities. But whatrial from charities. But whatrial from charities. But whatrial from charities. But what
does it really mean?does it really mean?does it really mean?does it really mean?

Simply put, planned givingSimply put, planned givingSimply put, planned givingSimply put, planned giving
means leaving a legacy to char-means leaving a legacy to char-means leaving a legacy to char-means leaving a legacy to char-
ities using a plan that combinesities using a plan that combinesities using a plan that combinesities using a plan that combines
gifts made during your lifetimegifts made during your lifetimegifts made during your lifetimegifts made during your lifetime
and gifts made as a bequest onand gifts made as a bequest onand gifts made as a bequest onand gifts made as a bequest on
your death. Many individualsyour death. Many individualsyour death. Many individualsyour death. Many individuals
focus on planned giving as anfocus on planned giving as anfocus on planned giving as anfocus on planned giving as an
estate planning exercise, toestate planning exercise, toestate planning exercise, toestate planning exercise, to
keep full access to their accu-keep full access to their accu-keep full access to their accu-keep full access to their accu-
mulated wealth before death.mulated wealth before death.mulated wealth before death.mulated wealth before death.

With the generous tax bene-With the generous tax bene-With the generous tax bene-With the generous tax bene-
fits available, most strategies arefits available, most strategies arefits available, most strategies arefits available, most strategies are
structured around our incomestructured around our incomestructured around our incomestructured around our income
tax rules. However, you shouldtax rules. However, you shouldtax rules. However, you shouldtax rules. However, you should
establish your charitable givingestablish your charitable givingestablish your charitable givingestablish your charitable giving
goals first and then work with agoals first and then work with agoals first and then work with agoals first and then work with a
professional to maximize theprofessional to maximize theprofessional to maximize theprofessional to maximize the
tax benefits. Your financialtax benefits. Your financialtax benefits. Your financialtax benefits. Your financial
needs and overall estate planneeds and overall estate planneeds and overall estate planneeds and overall estate plan
also need to be considered.also need to be considered.also need to be considered.also need to be considered.

The tax benefits are signifi-The tax benefits are signifi-The tax benefits are signifi-The tax benefits are signifi-

cant. In addition to the dona-cant. In addition to the dona-cant. In addition to the dona-cant. In addition to the dona-
tion credit that is available (attion credit that is available (attion credit that is available (attion credit that is available (at
the individual’s top marginalthe individual’s top marginalthe individual’s top marginalthe individual’s top marginal
tax rate for gifts over $200),tax rate for gifts over $200),tax rate for gifts over $200),tax rate for gifts over $200),
planned giving strategies canplanned giving strategies canplanned giving strategies canplanned giving strategies can
take advantage of the fact a gifttake advantage of the fact a gifttake advantage of the fact a gifttake advantage of the fact a gift
of most publicly traded securi-of most publicly traded securi-of most publicly traded securi-of most publicly traded securi-
ties will not trigger a taxableties will not trigger a taxableties will not trigger a taxableties will not trigger a taxable
capital gain even though thecapital gain even though thecapital gain even though thecapital gain even though the
full value of the security willfull value of the security willfull value of the security willfull value of the security will
count as a donation. To benefit,count as a donation. To benefit,count as a donation. To benefit,count as a donation. To benefit,
your planned giving strategyyour planned giving strategyyour planned giving strategyyour planned giving strategy
could be as simple as transfer-could be as simple as transfer-could be as simple as transfer-could be as simple as transfer-
ring some of your investmentsring some of your investmentsring some of your investmentsring some of your investments
to your favourite charity annu-to your favourite charity annu-to your favourite charity annu-to your favourite charity annu-
ally, ensuring that you chooseally, ensuring that you chooseally, ensuring that you chooseally, ensuring that you choose

investments with the most sig-investments with the most sig-investments with the most sig-investments with the most sig-
nificant accrued gains. If younificant accrued gains. If younificant accrued gains. If younificant accrued gains. If you
do want to hold the gifteddo want to hold the gifteddo want to hold the gifteddo want to hold the gifted
investment, you could liquidateinvestment, you could liquidateinvestment, you could liquidateinvestment, you could liquidate
another investment (preferablyanother investment (preferablyanother investment (preferablyanother investment (preferably
without a gain) and repurchasewithout a gain) and repurchasewithout a gain) and repurchasewithout a gain) and repurchase
it after the gift is made.it after the gift is made.it after the gift is made.it after the gift is made.

Another popular strategy isAnother popular strategy isAnother popular strategy isAnother popular strategy is
a charitable bequest – you cana charitable bequest – you cana charitable bequest – you cana charitable bequest – you can
name one or more charities asname one or more charities asname one or more charities asname one or more charities as
a beneficiary in your will, anda beneficiary in your will, anda beneficiary in your will, anda beneficiary in your will, and
the value of the property trans-the value of the property trans-the value of the property trans-the value of the property trans-
ferred counts as a donation forferred counts as a donation forferred counts as a donation forferred counts as a donation for
the taxation year in which youthe taxation year in which youthe taxation year in which youthe taxation year in which you
pass away and the previouspass away and the previouspass away and the previouspass away and the previous
year. When you draft your will,year. When you draft your will,year. When you draft your will,year. When you draft your will,
the gift can be expressed inthe gift can be expressed inthe gift can be expressed inthe gift can be expressed in
terms of a dollar amount or aterms of a dollar amount or aterms of a dollar amount or aterms of a dollar amount or a
percentage of the estate valuepercentage of the estate valuepercentage of the estate valuepercentage of the estate value
(if conditions are met). Where(if conditions are met). Where(if conditions are met). Where(if conditions are met). Where
you won’t be transferring secu-you won’t be transferring secu-you won’t be transferring secu-you won’t be transferring secu-
rities to a spouse or common-rities to a spouse or common-rities to a spouse or common-rities to a spouse or common-
law partner, you can also struc-law partner, you can also struc-law partner, you can also struc-law partner, you can also struc-
ture your charitable bequest toture your charitable bequest toture your charitable bequest toture your charitable bequest to
ensure that publicly tradedensure that publicly tradedensure that publicly tradedensure that publicly traded
securities are gifted, which willsecurities are gifted, which willsecurities are gifted, which willsecurities are gifted, which will
eliminate the gain on the secu-eliminate the gain on the secu-eliminate the gain on the secu-eliminate the gain on the secu-
rity that would otherwise berity that would otherwise berity that would otherwise berity that would otherwise be
taxable on death.taxable on death.taxable on death.taxable on death.

A charitable bequest canA charitable bequest canA charitable bequest canA charitable bequest can
also be as simple as naming aalso be as simple as naming aalso be as simple as naming aalso be as simple as naming a
charity as the beneficiary of ancharity as the beneficiary of ancharity as the beneficiary of ancharity as the beneficiary of an

insurance policy or your RRSPinsurance policy or your RRSPinsurance policy or your RRSPinsurance policy or your RRSP
or RRIF. These direct designa-or RRIF. These direct designa-or RRIF. These direct designa-or RRIF. These direct designa-
tions will not be subject to pro-tions will not be subject to pro-tions will not be subject to pro-tions will not be subject to pro-
bate tax. For RRSPs/RRIFs,bate tax. For RRSPs/RRIFs,bate tax. For RRSPs/RRIFs,bate tax. For RRSPs/RRIFs,
the donation credit will offsetthe donation credit will offsetthe donation credit will offsetthe donation credit will offset
the tax on the deemed planthe tax on the deemed planthe tax on the deemed planthe tax on the deemed plan
income arising on death.income arising on death.income arising on death.income arising on death.

Remember that charitableRemember that charitableRemember that charitableRemember that charitable
donations give rise to a non-donations give rise to a non-donations give rise to a non-donations give rise to a non-

refundable tax credit. There-refundable tax credit. There-refundable tax credit. There-refundable tax credit. There-
fore, the benefit of a donationfore, the benefit of a donationfore, the benefit of a donationfore, the benefit of a donation
will be lost if the credit exceedswill be lost if the credit exceedswill be lost if the credit exceedswill be lost if the credit exceeds
tax otherwise payable. Where atax otherwise payable. Where atax otherwise payable. Where atax otherwise payable. Where a
large gift on death is planned,large gift on death is planned,large gift on death is planned,large gift on death is planned,
it’s possible that the donationit’s possible that the donationit’s possible that the donationit’s possible that the donation
credit available may not becredit available may not becredit available may not becredit available may not be
fully utilized. This problem canfully utilized. This problem canfully utilized. This problem canfully utilized. This problem can
generally be avoided by mak-generally be avoided by mak-generally be avoided by mak-generally be avoided by mak-

ing larger gifts during your life-ing larger gifts during your life-ing larger gifts during your life-ing larger gifts during your life-
time and a smaller gift ontime and a smaller gift ontime and a smaller gift ontime and a smaller gift on
death.death.death.death.

The government has pro-The government has pro-The government has pro-The government has pro-
vided significant tax advan-vided significant tax advan-vided significant tax advan-vided significant tax advan-
tages for planned giving – anytages for planned giving – anytages for planned giving – anytages for planned giving – any
tax you save will be passed ontax you save will be passed ontax you save will be passed ontax you save will be passed on
to your heirs and the charitiesto your heirs and the charitiesto your heirs and the charitiesto your heirs and the charities
you want to benefit.you want to benefit.you want to benefit.you want to benefit.

Tax planning for givingTax planning for givingTax planning for givingTax planning for giving
Personal financial needs, estate plan among considerationsPersonal financial needs, estate plan among considerationsPersonal financial needs, estate plan among considerationsPersonal financial needs, estate plan among considerations

Elizabeth Wolfe,Elizabeth Wolfe,Elizabeth Wolfe,Elizabeth Wolfe,
Chair, Jewish Foundation of Greater TorontoChair, Jewish Foundation of Greater TorontoChair, Jewish Foundation of Greater TorontoChair, Jewish Foundation of Greater Toronto

A secure and steady source of financing is essential to the success ofA secure and steady source of financing is essential to the success ofA secure and steady source of financing is essential to the success ofA secure and steady source of financing is essential to the success of
caring organizations. And Elizabeth Wolfe, chair of the Jewish Founda-caring organizations. And Elizabeth Wolfe, chair of the Jewish Founda-caring organizations. And Elizabeth Wolfe, chair of the Jewish Founda-caring organizations. And Elizabeth Wolfe, chair of the Jewish Founda-
tion of Greater Toronto, is working to ensure that security.tion of Greater Toronto, is working to ensure that security.tion of Greater Toronto, is working to ensure that security.tion of Greater Toronto, is working to ensure that security.

The Jewish Foundation’s endowment fund serves as a permanentThe Jewish Foundation’s endowment fund serves as a permanentThe Jewish Foundation’s endowment fund serves as a permanentThe Jewish Foundation’s endowment fund serves as a permanent
resource to meet the challenges and needs of the Jewish communityresource to meet the challenges and needs of the Jewish communityresource to meet the challenges and needs of the Jewish communityresource to meet the challenges and needs of the Jewish community
locally and abroad.locally and abroad.locally and abroad.locally and abroad.

Donors accomplish that through lifetime gifts, deferred giving pro-Donors accomplish that through lifetime gifts, deferred giving pro-Donors accomplish that through lifetime gifts, deferred giving pro-Donors accomplish that through lifetime gifts, deferred giving pro-
grams and bequests.grams and bequests.grams and bequests.grams and bequests.

Ms. Wolfe says the foundation’s endowment has increased fromMs. Wolfe says the foundation’s endowment has increased fromMs. Wolfe says the foundation’s endowment has increased fromMs. Wolfe says the foundation’s endowment has increased from
$20 million in the early 1990s to $220 million today.$20 million in the early 1990s to $220 million today.$20 million in the early 1990s to $220 million today.$20 million in the early 1990s to $220 million today.

“Endowment giving makes a clear statement…that you’re in for the“Endowment giving makes a clear statement…that you’re in for the“Endowment giving makes a clear statement…that you’re in for the“Endowment giving makes a clear statement…that you’re in for the
long term,” she says. “It’s a different kind of giving.”long term,” she says. “It’s a different kind of giving.”long term,” she says. “It’s a different kind of giving.”long term,” she says. “It’s a different kind of giving.”

She attributes the growth of the endowment to people’s desire toShe attributes the growth of the endowment to people’s desire toShe attributes the growth of the endowment to people’s desire toShe attributes the growth of the endowment to people’s desire to
create a secure future; the confidence the Jewish Foundation instills increate a secure future; the confidence the Jewish Foundation instills increate a secure future; the confidence the Jewish Foundation instills increate a secure future; the confidence the Jewish Foundation instills in
its donors; the ability to transfer appreciated securities to a publicits donors; the ability to transfer appreciated securities to a publicits donors; the ability to transfer appreciated securities to a publicits donors; the ability to transfer appreciated securities to a public
endowment without capital gains; and people’s large capacity to give.endowment without capital gains; and people’s large capacity to give.endowment without capital gains; and people’s large capacity to give.endowment without capital gains; and people’s large capacity to give.

profile

Working with a trusted estate advisor or your chartered accountant are sound ways toWorking with a trusted estate advisor or your chartered accountant are sound ways toWorking with a trusted estate advisor or your chartered accountant are sound ways toWorking with a trusted estate advisor or your chartered accountant are sound ways to
explore the possibilities of charitable giving.explore the possibilities of charitable giving.explore the possibilities of charitable giving.explore the possibilities of charitable giving.

PHOTO: ISTOCKPHOTO.COMPHOTO: ISTOCKPHOTO.COMPHOTO: ISTOCKPHOTO.COMPHOTO: ISTOCKPHOTO.COM

Donor advised funds provide the convenience of beingDonor advised funds provide the convenience of beingDonor advised funds provide the convenience of beingDonor advised funds provide the convenience of being
maintained and administered by a community founda-maintained and administered by a community founda-maintained and administered by a community founda-maintained and administered by a community founda-
tion while also giving the donor the right to advise andtion while also giving the donor the right to advise andtion while also giving the donor the right to advise andtion while also giving the donor the right to advise and
recommend grants made from the fund. Pictured above,recommend grants made from the fund. Pictured above,recommend grants made from the fund. Pictured above,recommend grants made from the fund. Pictured above,
Cathedral High School students contribute to neighbour-Cathedral High School students contribute to neighbour-Cathedral High School students contribute to neighbour-Cathedral High School students contribute to neighbour-
hood beautification projects funded through the Hamil-hood beautification projects funded through the Hamil-hood beautification projects funded through the Hamil-hood beautification projects funded through the Hamil-
ton Community Foundation's Growing Roots...Strength-ton Community Foundation's Growing Roots...Strength-ton Community Foundation's Growing Roots...Strength-ton Community Foundation's Growing Roots...Strength-
ening Neighbourhoods program.ening Neighbourhoods program.ening Neighbourhoods program.ening Neighbourhoods program.

PHOTO: SUPPLIEDPHOTO: SUPPLIEDPHOTO: SUPPLIEDPHOTO: SUPPLIED

give wiselygive wiselygive wiselygive wisely
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Greenpeace United ChurchGreenpeace United ChurchGreenpeace United ChurchGreenpeace United Church

For God’s people and God’s world we are…For God’s people and God’s world we are…For God’s people and God’s world we are…For God’s people and God’s world we are…

United in faith,United in faith,United in faith,United in faith,

United in justice,United in justice,United in justice,United in justice,

United in love.United in love.United in love.United in love.

The United Church of CanadaThe United Church of CanadaThe United Church of CanadaThe United Church of Canada

Support the work of The United ChurchSupport the work of The United ChurchSupport the work of The United ChurchSupport the work of The United Church
of Canada that is closest to your heart.of Canada that is closest to your heart.of Canada that is closest to your heart.of Canada that is closest to your heart.

United Church of Canada Regional Gift PlannersUnited Church of Canada Regional Gift PlannersUnited Church of Canada Regional Gift PlannersUnited Church of Canada Regional Gift Planners
1-800-465-3771; 416-231-59311-800-465-3771; 416-231-59311-800-465-3771; 416-231-59311-800-465-3771; 416-231-5931
giving@united-church.cagiving@united-church.cagiving@united-church.cagiving@united-church.ca

The United Church of Canada FoundationThe United Church of Canada FoundationThe United Church of Canada FoundationThe United Church of Canada Foundation
1-866-340-8223; fdn@united-church.ca1-866-340-8223; fdn@united-church.ca1-866-340-8223; fdn@united-church.ca1-866-340-8223; fdn@united-church.ca

www.united-church.cawww.united-church.cawww.united-church.cawww.united-church.ca
www.unitedchurchfoundation.cawww.unitedchurchfoundation.cawww.unitedchurchfoundation.cawww.unitedchurchfoundation.ca

Over 80 years young!Over 80 years young!Over 80 years young!Over 80 years young!

www.greenpeace.ca/accomplishments
www.greenpeace.ca/bequest
1-800-320-7183

We take
action
seriously.

Protecting biodiversity since 1971
Make a bequest to Greenpeace



Community foundations
may be the best-kept
secret in Canadian phi-

lanthropy – but that’s not neces-
sarily a good thing. Often over-
shadowed in the news media by
higher profile non-profit organ-
izations such as university and
hospital foundations, the com-
munity foundation movement
sees itself as the glue that holds
communities together.

There’s no doubt that com-
munity foundations have the
resources to achieve their aim.
Last year, $271 million in new
gifts and good investment
returns saw the collective assets
of community foundations grow
to $2.7 billion from $2.3 billion.

This allowed Canada’s 155
community foundations to
make grants totalling $137 mil-
lion. While each community
foundation is autonomous and
governed by a volunteer board
of local leaders, they are linked
and supported nationally
through Community Founda-
tions of Canada (CFC).

The Vancouver Foundation
describes community founda-
tions as a collection of separate
funds established by local citi-
zens and held, in perpetuity, to
enhance the quality of life in
their community. They are pub-
lic charities, registered with
Canada Revenue Agency,
which allow individuals, fami-
lies, businesses, private founda-
tions and not-for-profit organi-
zations, through gifts and
bequests, to establish perma-
nent endowments under the

umbrella of one large founda-
tion.

CFC president and CEO,
Monica Patten, says community
foundations bring together peo-
ple who care about their com-
munities and who want to see
them strengthened through phi-
lanthropy.

“Community foundations
are 360-degree grant-makers.
They are concerned about all
aspects of community well-
being and therefore offer
donors considerable flexibility,”
says Ms. Patten. “Community
foundations know their com-
munities; they are part of the
network; they know the priori-
ties and where grants will have
the greatest impact.”

This is well illustrated in
Hamilton, Ontario, where the
community foundation has
focused much of its efforts on
addressing poverty in the city.

Foundation president and
CEO Carolyn Milne says an
estimated 20 per cent of Hamil-
ton’s residents live in poverty,
with the number rising to 25
per cent among children and
seniors.

The negative impact on the
community as a whole con-
vinced the foundation’s board
to take the unusual step of devot-
ing the majority of its unrestrict-
ed fund – which is typically used
for grants to a wide range of
causes – to combating poverty.

“We’ve invested $3 million
in a grant-making program to
reduce and prevent poverty,
and we are committed to

engaging the citizens of Hamil-
ton in the development of solu-
tions,” says Ms. Milne.

In addition, a neighbour-
hood program has focused on
Hamilton’s four most chal-
lenged neighbourhoods. The
foundation is working with the
communities to identify issues
important to them and to help
them build the capacity and
capabilities to achieve signifi-
cant social change, adds Ms.
Milne.

Tomeasure the overall qual-
ity of life in the city, seven years
ago Toronto’s Community
Foundation developed Toron-
to’s Vital Signs, an annual com-
munity checkup that gauged
the city’s vitality and identified
significant trends. This year, 11
community foundations will
publish Vital Signs reports on
October 2, and will assign
grades in at least 10 areas criti-
cal to quality of life.

Toronto Foundation vice
president of Development and
Donor Services Judy Pfeifer
says Toronto’s Vital Signs has
been a valuable tool to assess
the well-being of the commu-
nity.

“For example, while Toron-
to continues to be a prosperous
city, Toronto’s Vital Signs has
documented a slow decline in
its health over the past few
years. It seems that we have
become complacent about
addressing serious conditions in
the community that could nega-
tively impact our future,” says
Ms. Pfeifer.

A recent surge in the pub-
lic awareness of ecolog-
ical issues has the

potential to inspire increased
donations to environmental
protection groups that rely on
charitable funding. According
to environmentalists, the timing
couldn’t be more crucial.

Greenpeace Canada
spokesperson Jackie Gallagher
has been encouraged by rising
donations. “We believe this
increase in donation income is
due to increased public aware-
ness of humans’ role in envi-
ronmental destruction and our
responsibility to protect the
world we share,” she says, not-
ing, “We still have a long way
to go and always appreciate all
the financial support we can
get.”

David Love, the executive
director of the Conservation
Foundation of Greater Toronto,
says, “I think legacies present a
huge opportunity for the envi-
ronmental movement, if we do
things right.”

Mr. Love points to some
recent outstanding examples of
planned gifts and their impacts,
including the $4.3-million
bequest by Roberta Langtry of
Toronto to the Nature Conser-
vancy of Canada. “Making a
gift in a will is something every-
one can do. And some of those
will be like Ms. Langtry,” he
said.

Mary Beth Taylor, director
of Planned Giving and Living
Planet Circle, World Wildlife
Fund-Canada, says, “Without
our donors, we couldn’t do the
work we do. All of our pro-
grams – including those
addressing forestry, water and
marine conservation and global
threats like climate change – are
supported by private dona-
tions.”

She says supporting envi-

ronmental causes is an ideal fit
for planned giving. “Our work
is long-term. The payoff for the
planet and future generations is
tremendous,” she says.

Ms. Gallagher agrees that
planned gifts are critical for
long-term strategic planning
and campaigning, and adds,
“Today, people take great care
when choosing a non-profit
organization or charity to
include in their will. Each
planned gift Greenpeace
receives is a testament to an
individual’s belief in our mis-
sion and ability to effectively

work toward accomplishing
our goals.”

Mr. Love is optimistic about
his environmental group’s
prospects to continue its good
work. He says the demographic
with the greatest potential for
leaving legacy gifts are the
approximately 7.5 million
Canadians who have already
mailed a donation to Canadian
charities. “In a survey, 17 per
cent of these donors said they
had already left a bequest, and
18 per cent said they would
seriously consider leaving a gift
in their will,” he said.

An environment for giving
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Local organizations hit home
Community Foundations

Clarence Patton,
Salvation Army donor

Lifelong Alberta resident Clarence Patton remembers his parents
telling him how The Salvation Army worked in the trenches of World
War II, bringing comfort and food to soldiers. His parents told him,
“Ahead of all others, support The Salvation Army,” he says.

During his lifetime, Mr. Patton has witnessed The Sally Ann at work
in his community – helping those less fortunate deal with poverty and
addiction, and assisting needy children and families.

Mr. Patton has followed through on his parents’ wishes and his
personal desire to see The Sally Ann continue its good work. In addi-
tion to naming The Sally Ann in his will and as a beneficiary of his life
insurance policies, the proud grandfather says, “I’m most excited about
an endowment fund I’ve established to assist The Salvation Army to
help children. We’re giving this heartfelt support because The Sally Ann
is a very important part of our community, and they do so much good.”

profile

give wisely

Alberta Guide Dog Services

“My life was changed forever,”
says a 14-year-old Albertan who
received a guide dog in July 2006.
“Before, my community seemed
as wide and frightening as an
ocean, and I was afraid to go
places on my own.” While it costs
nearly $40,000 to produce and
train one guide dog, recipients pay
only $1. The Alberta Guide Dog
Services says it is its donors who
really make miracles happen for
blind kids aged 13 to 18.

www.albertaguidedog.com

United Church of Canada

Through The United Church of
Canada Foundation, the “commu-
nity foundation” for the United
Church, donors may divide their
planned gifts, whether intended
for immediate giving or endow-

ments, among a number of
organizations. Registered chari-
ties beyond the United Church
are eligible recipients as well.
Seventy-five per cent of founda-
tion donors used appreciated
securities last year to support
their congregations, enhance the
Mission and Service Fund, con-
tribute to other cherished organi-
zations, and build their own per-
sonal endowments.

www.unitedchurchfoundation.ca/
becomeadonor.html

Toronto Public Library
Devoted Toronto Public Library
supporter Sophia Lucyk’s gener-
ous legacy is sure to touch count-
less young lives. Her planned gift
supports innovative early literacy
programs and services at the
Toronto Public Library in perpetu-
ity, and will enable the library to

help ensure preschoolers have
the critical reading readiness they
need to succeed in school and in
life. Among other things, her gift
will support interactive play envi-
ronments where kids will develop
essential early literacy skills.

www.torontopubliclibrary.ca

Hospice Toronto
When life takes an unimaginable
turn, Hospice Toronto is here to
help. Donor support is critical to
the ability of hospice staff and
trained volunteers to provide
end-of-life care and support to
families affected by terminal ill-
ness. This support is provided at
no cost to the client through the
following programs: Volunteer
Services, Kit for Kids, Bereave-
ment Support, Advocacy, Infor-
mation and Outreach.

hospicetoronto.ca

Snapshots

Community impacts

Support Leadership in
Music&Arts Education
With aGift toThe Royal Conservatory of Music

Make a permanent contribution on a national scale – one
that will have lasting influence on the cultural life of Canada.
For 120 years, The Royal Conservatory of Music has been
Canada’s leading independent arts educator, serving students
of all ages and levels of musicianship.

We oΩer a variety of planned giving vehicles. Gifts at all levels
are welcome.

Contact
Barbara Sutton, cfre
Vice President, Development
416-408-2824 ext.459

hen you make a bequest

in support of Queen’s

University, you will help shape

the the future of bright, young

students and researchers for

generations to come. Your

investment will continue to make

a difference, and you can be sure

that your gift will be cared for in

the way that you have chosen.

Bequests can be made in

support of student assistance,

academic programming, campus

beautification and renewal, and

many other initiatives. You may

choose to set up your bequest in

honour of a loved one, or in your

own name.

For more information, or for a confidential meeting, please call 

1-800-267-7837or visit our website at http://giving.queensu.ca 
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Salvation Army U Windsor

Dr. Michael Wosnick,
Executive Director, National
Cancer Institute of Canada

Are we really making
progress in cancer
research? This is the

one question I am most often
asked. My answer, without a
shred of hesitation or doubt, is
a resounding YES!

This may seem contrary to
the fact that cancer is still the
leading cause of premature
death in Canada. Experts pre-
dict the number of new cancer
cases will increase by as much
as 60 per cent over the next
two decades, partly because
the population is growing and
aging. In the time it takes you
to read this article, two Cana-
dians will be diagnosed with
cancer. One will die.

But also look at these facts:
in the 1940s, the chance of sur-
viving a cancer diagnosis was
only about 25 per cent. By the
1960s, those odds rose to
about one in three. Today,
close to 60 per cent of people
diagnosed with cancer will sur-
vive.

Cancer research is respon-
sible for this remarkable
progress, and a place where
Canada excels on the world
stage. Recent international
studies ranked Canadian clini-
cal cancer research as number
one in impact in the world,
and ranked Canadian biomed-
ical research as the most cost-
effective in the world – high
achievements indeed.

But we’re not resting on
past laurels. New Canadian
research continues to stir glob-
al excitement. Projects focused
on “starving” tumours to death
by cutting off their blood sup-
ply, exciting new work using

harmless viruses to literally
obliterate tumours, and world-
leading research into what are
called “tumour-initiating” or
stem cells, are just a few exam-
ples of how Canada con-
tributes heavily to the explo-
sion of knowledge that is
unravelling ever more of the
mysteries of cancer.

So when are we going to
find a cure? Since “cancer” is
really more than 200 different
diseases, we need to think
instead of cures for cancers.
And indeed, we have high
cure rates for quite a few can-
cers today, such as testicular
and thyroid cancer, Hodgkin
lymphoma and childhood
leukemia. People are also sur-
viving longer, and their quality
of life during and after treat-
ment has improved dramati-
cally because of less drastic
surgeries and less toxic, more
selective therapies. For those
cancers we won’t cure,
research will teach us how to
treat them as more control-
lable diseases that people live
with, like diabetes or asthma.

We could not do any of this
without financial support from

the Canadian public. The
Canadian Cancer Society
receives no government fund-
ing – every penny comes from
people like you.

But we do need your sup-
port more than ever. There are
too many lost research oppor-
tunities slipping through our
fingers. The National Cancer

Institute of Canada, which is
the research partner of the
Canadian Cancer Society,
identifies the very cream of the
crop of cancer research in this
country but, sadly, this year
we had to turn down three out
of every four excellent projects
due to a lack of funds. Who
knows what leaps in progress

we would make if we could
fund even half of them?

You have the power to sus-
tain that progress. There are
many ways for you to make a
gift, such as naming the Cana-
dian Cancer Society as a bene-
ficiary in your will. You won’t
find a more important or more
meaningful investment.

Cancer research paying dividends
Donor support vital to ongoing progress

The Hoddinott family

Proof that cancer research works is plain to see. Just ask Ontario’s
Hoddinott family.

Terry Hoddinott, 44, has been blind since age three, the result of
retinoblastoma, a genetically linked form of cancer. His son Riley (pic-
tured left with sister Katie) was also born with the disease and lost one
eye to it at age three.

Fortunately, Canadian Cancer Society-funded research paid off for

the Hoddinott family and others facing this affliction. It helped
researchers discover a way to bypass the resistance to chemotherapy
that many children develop and invent a genetic test for retinoblastoma.

As a result, when Terry’s wife Patti was still pregnant with the
couple’s second child, University of Toronto ophthalmologist
Dr. Brenda Gallie identified the mutated gene in the unborn fetus. By
delivering Katie Hoddinott four weeks premature – before her cancer
had fully developed – doctors addressed her tumour with laser surgery
instead of chemotherapy. “This is a miracle of research,” says Terry.
Now aged 8, Katie is blessed with 20/20 vision.
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The generosity of donors
has played a major role
in supporting research

breakthroughs at the Ontario
Cancer Institute at Princess
Margaret Hospital in Toronto,
and will again take centre stage
for the naming of a prominent
cancer research lab there.

A donor’s bequest of over
$3 million will name the labo-
ratory directed by leading can-
cer researcher Dr. Ben Neel,
who moved to Toronto from
Boston a year ago. The donor
of the generous gift has so far
remained unnamed.

While Dr. Neel moved from
Harvard Medical School to
accept the position of director
at the Institute, he also came
because of some apparent
advantages that Toronto offers
over his own nation. “Some of
the science that’s going on here,
in particular the work on cancer
stem cells, is potentially going

to impact cancer biology sub-
stantially over the next 10
years,” he told The Globe and
Mail’s Anthony Reinhart in an
interview last year. Also, said
Dr. Neel, the U.S. government
has been “basically picking
winners and spending large
amounts of money on big proj-
ects that aren’t necessarily
going to be as effective as the

large amount of independent
research funded in the past.”

Funds from the $3 million-
plus legacy gift will also be
used to help support patient
programs such as The Healing
Journey and Chemo Buddies at
Princess Margaret Hospital, an
institution considered among
the top five cancer research
hospitals in the world.

Research, patient services rise

Legacy gifts elevate Princess Margaret Hospital
ALS
Donor funding is crucial to finding
a cure for ALS. Also known as Lou
Gehrig's disease, ALS is a fatal
neurodegenerative disease that
has no known cause, no cure and
no effective treatment. Research is
the only hope. Earlier this year, the
ALS community worldwide cele-
brated ALS Canada-funded
researcher Dr. Janice Robertson
and her University of Toronto
team’s major development of the
first antibody that detects the only
known cause of ALS.

www.als.ca

Arthritis
In 1994, The Arthritis Society
received a bequest of $1.2 million
from the estate of Mrs. Sara Edna
Hitchinson. Working with partners,
the interest earned on this gift has
been matched to invest $4.8 mil-
lion so far to create the Arthritis

Centre of Excellence (ACE) at the
University Health Network. ACE is
dedicated to funding leading-edge
arthritis research and fellowships.
ACE’s research excellence has won
an additional $5 million in research
grants, showing this gift in 1994 is
one that keeps on giving.

www.arthritis.ca

Diabetes

Through its network of volunteers,
employees, health care profession-
als and partners in 150 communi-
ties across Canada, the Canadian
Diabetes Association works to
improve the quality of life for those
affected with diabetes, through
research, education, service and
advocacy.

Gifts to the Canadian Diabetes
Association through bequests and
planned giving have enabled the
association to increase research
funding by 10 per cent annually,

allowing researchers to enhance
opportunities to pursue new
knowledge and discovery.

www.diabetes.ca

Red Cross

In 1982, the Canadian Red Cross
purchased Harstone House – an
1888 Queen Anne-style, her-
itage-designated home below
market value, and in the process
established a branch office in
Peterborough, Ontario, that has
served the community for 25
years. Thankfully, the gifts of
legacy donors Helen A. Burgess
and Katherine Agnes Ethel Mac-
Dougall have provided for repairs
and maintenance of this heritage
building, resulting in a stable
base from which the Red Cross
conducts lifesaving and life-
enriching work.

www.redcross.ca

Snapshots

Health impacts

Studies rate the impact of Canadian clinical cancer research among the world’s best,
and Canadian biomedical research as the world’s most cost-effective. Despite such
impressive results, due to funding shortfalls last year, the Cancer Institute was able to
fund only 25 per cent of the worthy research projects. Pictured above, UBC-based Cana-
dian Cancer Society researcher Dr. Torsten Nielsen’s translational work on sarcomas
and breast cancer is turning molecular research findings into clinical applications.

PHOTO: SUPPLIED

A specialized lab, supported in part through donor fund-
ing, and the opportunity to undertake cutting-edge sci-
ence, were among the factors that attracted acclaimed
researcher Dr. Ben Neel to Princess Margaret Hospital.

PHOTO: SUPPLIED
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Join our
LegacyCircle
The Legacy Circle is a special group of alumni
and friends who honour the University of
Windsor with a planned gift. Legacy gifts can
have significant tax advantages, making a
bequest a win-win for your loved ones and for
future generations of our students.

You can designate your bequest to
the University of Windsor for a named
scholarship, research in an area of
personal interest, a building campaign,
or a program or faculty of your choice.

Thank you for remembering your alma
mater – your university is on the path
to greater heights!

To inquire, contact Amanda Gellman,
Vice-President, University Advancement
(519) 253-3000, Ext. 2097
E-mail: agellman@uwindsor.ca www.uwindsor.ca



PERSONAL INVOLVEMENT | When you make a gift of cash,
appreciated stock, or other assets to your community foundation,
we can establish a charitable fund in your family’s name. You
receive immediate tax benefits and family members of all ages can
then work with our local grantmaking experts to suggest ongoing
uses for your fund — targeting the issues you care about most —
whether it’s health care, kids, the environment or another area.

LASTING CONNECTIONS | Grants are issued to charities in
the name of your fund. It’s a simple, powerful, and highly personal
approach that helps your family members stay connected to the
community… and to each other.

To find the community foundation near you, visit www.cfc-fcc.ca

If giving is
one of the
family values
you want to
pass along,
we can help.

Your community foundation

can help your family build a

tradition of giving.
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